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'MONEY BACK




BECOME A UNIQUE 18 YEARS A
ANY INDIVIDUAL CAN BE A DISTRIBUTOR
B? A ZERO REGISTRATIONFEE AND ZERO -

INVESTMENT.
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TO BE AN ACTIVE DISTRIBUTORS OF TICE ,
- BUY ANY PRODUCT OF SENFOX.






MASTER PLAN

1BV =10 RS

EARN UPTO 1500 BV PER DAY
CUT OFF 12 AM EVERY DAY
CARRY FORWARD AVAILABLE

EARN UNLIMITED

CUT OFF 10TH, 20TH, MONTH END
REDUCTION 10% TDS, 5% SERVICE CHARGE

REPURCHASE UPTO 50% OFF ON ALL SENFOX PRODUCTS




BV POSITION

EXECUTIVE

STAR EXECUTIVE

RUBY EXECUTIVE

1,00,000

2,50,000

REWARDS

LEATHER BAG
(1ST EXECUTIVES)

GOA TRIP 3 DAYS 2 NIGHTS
(1ST 3 STAR EXECUTIVES)

IPAD
(1ST 2 RUBY EXECUTIVES)




BV POSITION REWARDS

DIAMOND EXECUTIVE MALAYSIA TRIP
(1ST 3 DIAMOND EXECUTIVES)

ROYAL DIAMOND
(1ST 3 ROYAL DIAMOND)

SHaTOR?
HARLEY-DAVIDSON

qv[u;s
IMPERIAL ROYAL DIAMOND SINGAPORE TRIP
(1ST 5 IMPERIAL ROYAL DIAMOND)

50,00,000

75,00,000

1,00,00,000




COMMUNITY COMMERCE is the next business way coming up in Ind/
growth potential in the future. India being highly populated and having educa
will have new opportunity to earn and become billionaires.-kpmg in india, Dr A
Singh-Secretary General of FICCI.

direct interaction between the seller and the buyer. Today,it is\.g succgs v Industry op-
erating in over100 countries with a Market size of USD 167 billion.
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The direct selling industry in India is estimated to be
INR72 billion(2012-13),and forms only around 0.4% of the total retail sales. This is far
lower than other comparable economies(one-half of China and one tenth of Malay-
sia).with growth in consumer markets and increase in its penetration to globally compa-
rable levels. The industry has contributed significantly to women's empowerment,skill
development,technology percolating and the growth of the SME sector,The industry also
provides a viable form of alternative income,which promotes self-employment. Over five
million people are already associated with the industry as direct sellers with the suc-
cess of the industry,which relies on individuals to accomplish sales,a number of fraudu-
lent businesses have also tried to emulate the form,but with malicious intentions and
outcomes. this has impacted the industry,which recognizes this as one of the biggest
challenges to its growth.There is a need to revisit existing laws and bring about regula=
tory clarity to build an environment of trust in order to reap multiple benefits that the in=
dustry has to offer.The direct selling market at INR72 billion(2012-13)is one of the fastest
growing non-store retail format,recording a double digit growth of more than20% over
the past five years. The growing Indian market has attracted a large number of local
and foreign direct selling companies. Through direct selling is a relatively new industry
in India,in less than two decades it has provided self-employment opportunities to more
than 5 million people,Out of which nearly 60% are women,besides providing additional
income opportunities to direct sellers,the industry also generates direct employment:
Majority of the direct selling companies outsource production,packaging and distributi
of their products,thus generating direct employment across the value chain while en=
abling the development of the SME sector. The industry also contributes to the exche=
quer and in 2012-13 alone the industry generated INR10 billion in taxes. Many direct s¢
ing companies have been in the forefront by actively contributing towards social actiy
ties. However, there has been a lack of clarity on the legislations governing this indu
try. We strongly believe that a clear distinction between fraudulent companies and L€
imate business should be drawn.
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IF 1 WOULD BE GIVEN A CHANCE TO START ALL OVER AGAIN,

| WOULD CHOOSE NETWORK MARKETING !
BILL GATES




You
| ARE ONLY

ONE DECISION
AWAY FROM A

TOTALLY DIFFERENT LIFE

WWW.MYTICE.COM

CALL US | +91 7349 5858 58
EMAIL US | INFO@MYTICE.COM

- ;'
DOOR NO : 23, 1ST MAIN, ST BED ROAD, 4TH BLOCK = %
KORAMANGALA, BANGALORE, KARNATAKA
560034




